welfarist theory of value, that is, a theory that focuses on welfare, well-being, or happiness as the relevant consequence. And since they understood happiness in terms of the balance of the amount of pleasure over pain, they were also hedonists. In this paper our subject matter will be an objection that has originally targeted classic utilitarians, but can be employed against any form of act-consequentialism (from now on 'consequentialism', unless qualifier needed).
We call this charge the Overdemandingness Objection or OD. 1 Advocates of OD make two interrelated claims. One, given how the world is, the demands of consequentialism are unreasonably high. Two, moral theories must not be unreasonable demanding. The first claim has in fact two parts. One is a theoretical claim that translates consequentialism into the requirement that one should promote the good until the point where further efforts would burden one more than it would benefit others. The other is an empirical claim about how things are in the world: that there are, e.g., high levels of poverty both internationally and, in most cases, domestically; that individual, voluntary efforts alone cannot put an end to this poverty; and that institutions aiming to do so are ineffective (among others). 2 The second claim is a statement about what people intuit about an unreasonably demanding morality, namely, that it is objectionable. Most people are assumed to have this intuition because consequentialism, as the first claim details, requires them for the sake of morality to give up most or all of what they otherwise hold dear. Hence, the second claim goes, consequentialism, people think, cannot be right about its demands -no morality should go this far in putting demands on a moral agent. OD is an attempt to articulate this intuitive constraint on moral theories.
Any proper investigation into this problematic must take as its starting point the most plausible form of OD. Because one of us has argued this point in more detail elsewhere, here we will only give a brief summary of the reasoning. 3 To begin with, since the notion of a moral demand encompasses three separate dimensions, OD can be given three different interpretations. The dimension of scope refers to the pervasiveness of a moral theory: to the circle of voluntary human action that the theory regards as open to moral assessment. A moral theory is overdemanding in this sense if the circle of actions open to moral assessment is intuitively too broad. 4 The dimension of content deals with the stringency of a moral theory: with the amount of inconsistency between moral directives and the agent's non-moral projects. A moral theory is overdemanding in this sense if it contains requirements that, intuitively, it should not, or if it imposes intuitively unacceptable costs on the agent. 5 Finally, the dimension of authority concerns the normative force of a moral theory: it is about the weight of moral reasons as compared to the weight of non-moral reasons. A moral theory is overdemanding in this sense if it holds that certain actions that, intuitively, we do not have decisive reason to perform, are nevertheless normatively obligatory. 6 Let us now turn to the assessment of these readings. Start with a bold claim: the first two dimensions do not give us a demandingness challenge. Reducing the scope of consequentialism is unwarranted for several reasons such as the contextdependence of moral assessment: depending on context, any action, no matter how trivial it is, invites moral assessment. For example, brushing my teeth in the bathroom is such a mundane action that moral assessment does not seem to be in place. However, if someone is trying to murder my wife in an adjacent room while I am brushing my teeth and I can hear her screams and shouts for help, continued teethbrushing becomes subject to moral assessment. In short, if there is a demandingness problem with consequentialism, it is not derived from its unrestricted scope; in fact, unrestricted scope is a desirable feature of moral theories. 7 At the same time, the content-based understanding of OD, though popular, is far from convincing. In particular, two recent arguments show that focusing on the overdemanding content of consequentialism may lead critics of consequentialism to miss their target. A moral requirement, argues Paul Hurley, needs the backing of reasons in order to make a demand on the agent; hence the dimension of authority is prior to the dimension of content.
8 Also, the content-based reading of OD may stem from breaks with consequentialism that are prior to and independent of its demandingness. In particular, argues David Sobel, the relevant break concerns the idea that only the costs a moral theory requires the agent to bear matter morally, whereas consequentialism holds that the costs a moral theory permits to befall on agents as a result of not requiring others to prevent it, is also morally significant. Once this is acknowledged, consequentialism ceases to be overdemanding, i.e., morally problematic. 9 If either of these arguments succeeds then, just like scope, content will also not provide an overdemandingness challenge.
These considerations lead to the conclusion that those who advocate OD should follow the authority dimension. Their claim should be that consequentialism is overdemanding because, while being stringent in content and pervasive in scope, our reasons to meet its requirements override other competing reasons, resulting in situations where it demands of us, with decisive force, that we do things that, intuitively, we do not have decisive reason to do. If one wants to respond to OD, therefore, one must take this most forceful interpretation of what the Objection states, and then find reasons to reject it. This more detailed structure suggests the possible ways of responding to OD. The classic approach either denies premise (1) or rejects premise (5).
10 These responses are 'classic' because they were already applied to the classical version of OD, the one that focuses on content, instead of authority. An alternative approach is to reject premise (2). The idea here would be that consequentialism either makes no claims about reasons, or even if it does, it does not hold that people have decisive reason to follow its precepts.
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All these approaches, however, have their -often much discussed -problems; it would therefore bring fresh impetus to the discussion if one approached the problematic from a different angle. Since premises (1), (2), and (5) have already received (and are receiving) thorough attention, the only remaining crucial step in the argument of OD is premise (3). Since this premise is empirical, making claims about an intuition -we call it the OD-intuition -people allegedly share, the corresponding discussion should also be partly empirical in nature.
In what follows (section 3) we will first present findings of the experimental research we have conducted on the validity of premise (3). 12 The quality of the data that we will present -in that the sample is representative of the German population -is on par with the most advanced studies in experimental philosophy. On the basis 10 Concerning premise (1), the strategy of denial holds that consequentialism does not make extreme demands, either because of the empirical circumstances (cf. of these findings we will claim that there is some reason to doubt the validity of the premise. After this, in section 4, we will discuss general objections to our argument, in particular, worries concerning the use of intuitions in moral philosophy. In the final part of our paper (section 5) we will do two things. First, we will propose an account of intuitions and on this basis sketch out a new methodology that has the potential of adequately detecting intuitions so understood. Second, we will show how considerations of virtue can have a role in experimental studies of intuitions and also offer some remarks about how the proposed methodology has to be augmented in order to take account of this development.
A Representative Study
We conducted a scenario study to investigate the validity of premise (3) in the argument for OD above. In a scenario study, participants are presented with fictitious situations and asked to assess these with regard to the moral judgments the situations invoke and the course of action they, as possible agents in the situation, anticipate to take. The study sample was representative of the German population with respect to gender, age, and level of education.
Procedure
In the study, participants read eight different scenarios each of which existed in four different versions. Each participant read and responded only to one version of each scenario. Each scenario outlined a morally challenging situation and offered two possible courses of action: one that, by stipulation, was in line with consequentialist demands and one that more narrowly focused on the agent's (economic) selfinterest. Similar to a scenario study we presented elsewhere we induced consequentialist demands by making it more or less attractive to act in one's selfinterest (whereby self-interest was defined such that it excluded impersonal moral interests). 13 In those experimental conditions in which acting in one's own interest was rendered highly attractive, this implies that acting according to the requirements of consequentialism (i.e., deciding not to follow the attractive option) makes higher demands on an agent as compared to those conditions in which acting in one's selfinterest was rendered comparatively less attractive.
In order to clarify the notion of attractiveness, hence the notion of demand, and to see if this has an effect on the perceived demandingness of consequentialism, we made use of a distinction. We claim one choice to be more objectively attractive than an alternative choice if it is reasonable to assume that there is a (near) consensus concerning a quantitative grading of its attractiveness in the sense of ''the more, the better''. Economic or, more narrowly defined, financial or monetary rewards, we submit, are of this type. Accordingly, if what consequentialism requires conflicts with an objectively highly attractive reward (e.g., because it implies forgoing the chance of receiving a lot of money), then consequentialism is objectively demanding. Clearly, however, quantifiable differences are insufficient to describe which rewards people perceive as attractive (and correspondingly which choices are perceived as demanding). Instead different people often perceive the very same thing as differently attractive. We interpreted this observation as giving rise to subjective attractiveness. Taking again monetary rewards as an example, people feel differently about how attractive money is, hence identical monetary rewards do not have the same importance for everyone: their subjective attractiveness differs. Accordingly, the same action that requires a certain monetary sacrifice from people can be differently subjectively demanding, depending on the individual attractiveness of a certain amount of.
Drawing on own prior work and suggestions in the literature, 14 we developed eight scenarios for which there was reason to believe that they elicit the intuition relevant to OD. The following basic scenarios were used (with the text of the highly demanding versions added in brackets): • Scenario 7: You are a lawyer and are asked to take on a case 'pro bono' (i.e. without pay). The case revolves around the discrimination of a tribal group in South America. Without your help, the case is lost and the group will be dislodged from their land. If you take on the case, you will lose your current job. Your current job is not very well paid [high objective demands: is very well paid] and, at a personal level, you do not experience the work as meaningful [high subjective demands: you experience the work as very meaningful].
• Scenario 8: Your company instructs you to clarify the options for building a new production facility in Ethiopia. You find out that there are no legal problems in building the factory. However, the waste water from the factory will strongly pollute the rare ground water. Environmental protectionists therefore ask you not to recommend building the factory. The company management will follow your decision. If you recommend building the factory, you will be promoted. Being promoted does not mean much to you [high subjective demands: means a lot to you] and would only imply a relatively small financial advantage [high objective demands: would imply a substantial financial advantage].
For each scenario, there were four versions: one in which both subjective and objective demands were low (see main version above), one in which subjective demands were high but objective demands low, one in which subjective demands were low and objective demands were high, and one in which both subjective and objective demands were high. Each participant was randomly assigned to one of four groups and then read the same of these four versions of each scenario.
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After having read each scenario, we asked participants three questions that were central to our analyses: First (Question 1), they indicated what they would do in such a situation (Action choice; e.g., in Scenario 1 they could ''keep the jacket'' or ''give the jacket away'' to the homeless person). Second (Question 2), they answered the question ''Overall, what is the thing to do?'' (Assessment of reasons; with the same answer options). Third (Question 3), they indicated what they believed morality demanded them to do (Moral judgment; again the same options).
Most important for our analyses is Question 2 because it was designed to determine the overall assessment of reasons in this situation, hence the occurrence of the ODintuition as it appears in premise (3) in the argument of OD. The analyses below therefore focus primarily on this question.
However, the other two questions are also important, albeit for different reasons. Question 1 concerning expected actual behaviour provides some insight into the degree to which people anticipate internal (e.g., weakness of will) or external (e.g., coercion) processes interfering with the implementation of their intuition. Question 3, concerning participants' moral assessment of the situation, was included to be able to examine whether the possible intuitive judgment that consequentialist demands are unreasonable (Question 2) is invalidated by an intuitive judgment that they are (still) moral. This is relevant because OD is an argument against consequentialism as a moral theory. But if people intuit that there is nothing morally objectionable about the unreasonable demands of consequentialism -because, we conjecture, what happens is that in their view non-moral reasons override the moral reasons -then the OD-intuition, i.e., the answer to Question 2, cannot be used to support OD. In this case, it seems, we have a moral intuition conflicting with consequentialism's alleged claim to the overridingness of its reasons, thus pushing not towards the rejection of the theory as a correct account of morality but towards rejection of its claim that its reasons are decisive.
In other words, we think that contrary to what the argument of OD suggests, there are really two intuitions that bear on the validity of the Objection. 16 One is the ODintuition as it appears in premise (3) of the argument, the other is a moral intuition that concerns the overall validity of consequentialism as a moral theory. Since the two intuitions can come apart, in particular, one can hold that a consequentialist requirement is unreasonable but still take it to be morally appropriate, we need to be able to detect both intuitions. In terms of our statistical analyses, this leads to a more restrictive analysis: If the answers to Questions 2 and 3 differ in a particular way, namely, if consequentialist demands are found unreasonable but demanded by morality, then these judgments of unreasonableness are not taken to count in favour of OD. 17 In our presentation, we will therefore first present the unrestricted analysis, since this is what determines how widespread the OD-intuition is, and then the restrictive one, since this is what has the final word on the validity of OD itself.
For the recruitment of this study, we cooperated with respondi AG, a company maintaining a large-scale open access panel. In this way, it was possible to recruit a large sample of online respondents (N = 1,001) that was largely representative of the German adult population in three key characteristics: gender, age group, and level of formal education. Normative data on these characteristics were gathered 16 One might nevertheless insist that we should not consider the second moral intuition in our assessment. But if the intuition referred to in premise (3) is taken seriously, although it too conflicts with consequentialism's alleged claim to overridingness, then why not take seriously this moral intuition? 17 How about the case when the demands of consequentialism are found intuitively reasonable but not demanded by morality? Although this case is interesting -not least because one is curious why these demands are contrary to morality -it does not have relevance for us. For though the moral intuition now speaks against consequentialism, it does so on grounds other than its alleged overdemandingness. And this has no bearing on OD and hence it is not something we need to be concerned with in this paper. from official federal statistics 18 and participants were recruited according to predetermined quotas. Of the 1,001 participants, 511 were female and 490 male. Age ranged from 18 to 91 with a mean of 47.6 years and a standard deviation of 18 years. All age groups (including the one 65?) were drawn proportional to their occurrence in the real population. This also explains why groups that are frequently not represented in social science studies make up a sizable proportion of our sample. For example, 303 participants were retired, 49 worked at home, 36 were unemployed, 58 were self-employed/freelancers, 84 were blue-collar workers, 321 were white-collar employees or public servants, and -compared to other studies only -119 were students (with 31 others/unidentified). Whereas employment status clearly is much closer to being representative than in most (if not any) other study in experimental moral philosophy or moral psychology, there may still be some divergence from the true distribution in the German population. In contrast, we made sure that the educational status of our sample was proportional to that of the general population. In Germany level of formal education can be characterized by the type of secondary school one attended: completing Hauptschule involves 9 grade levels (low level of formal education; n = 399), completing Realschule involves 10 grade levels (medium level of formal education; n = 242), and completing Gymnasium (or equivalent) involves 12-13 grade levels and is the only type of school that allows direct access to the higher education system (high level of formal education; n = 295). In addition to these three levels, our sample also included representative proportions of those who did not complete school at all (n = 28) or who were still attending school at the time of completing the study (n = 37). The vast majority of the participants were native German speakers (n = 932) with another 66 reporting good/very good German skills and only 3 reporting German language skills of fair or worse.
Predictions
As argued above, proponents of OD should hold that there is a widespread intuition that moral agents do not have decisive reason to follow at least some consequentialist demands. In our study, as consequentialist demands increase, we should see an increasing number of participants that find more reason to follow the nonconsequentialist than the consequentialist course of action (Hypothesis 1). This tendency of increasing dissent with consequentialism should ultimately lead to an overwhelming majority of participants rejecting consequentialist requirements at least in the most demanding scenarios (Hypothesis 2). Finally, in line with the idea that consequentialist moral judgments require high levels of cognitive reasoning and reflection 19 -capacities that are more likely to be seen in the well-educated -we expected differences between our participants such that those with lower levels of formal education should be more inclined to have intuitions that are not in line with 18 Mikrozensus 2011. consequentialism (i.e., they should be more likely to have intuitions supporting OD; Hypothesis 3).
Results and Discussion
As a preliminary analysis, we tested whether our scenarios indeed elicited some noticeable level of dissent with consequentialist demands. 20 The estimated means for all three questions for each of the eight scenarios (averaged across demand conditions) can be seen in Figure 1 . The pattern of responses was rather consistent across scenarios. Indeed, participants revealed most dissent with consequentialism when explicitly asked for an action choice. Dissent with consequentialism was somewhat lower when asked for an assessment of reasons. This pattern hints at anticipated obstacles to implement in the real world what one actually holds to be the course of action that is favoured by an overall assessment of reasons. The fact that the assessment of reasons shows higher levels of dissent with consequentialism than the actual moral judgment indicates that our conjecture may be correct that there are actually two relevant intuitions involved: one about consequentialist demands as such and one about the overridingness of consequentialist reasons. We will follow up on this point in later analyses. Importantly, it also becomes clear from Figure 1 that Scenario 4 and Scenario 8 elicited very low levels of dissent with consequentialism. It is thus probable that these situations are not suited to trigger the intuition relevant to OD. We excluded these scenarios from all further analyses.
To test Hypothesis 1 and 2, we conducted an analysis of variance. 21 Results showed that -across all six remaining scenarios -increases in both objective and subjective demands led to higher levels of dissent with consequentialism (see Figure 2) . 22 Thus, participants who were faced with higher demands (be they objective or subjective) were more likely to respond in line with the OD-intuition (i.e., they saw less reason to comply with consequentialist requirements). There was no interaction between the effects of objective demands and subjective demands on the level of dissent with consequentialism (i.e., the effects of objective and subjective demands were additive rather than multiplicative).
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These findings are in line Hypothesis 1: Different levels of subjective and objective demands indeed affected individual judgments. If confronted with high demands posed by consequentialism, our participants saw less reason to follow consequentialist requirements. However, the findings are inconsistent with Hypothesis 2: On average across the six scenarios, even the most demanding situations had less than 55% of the participants who indicated that they would have 20 To do so, we conducted a three (for each of the three questions) 2 (Objective demands: high vs. low) 9 2 (Subjective demands: high vs. low) 9 8 (Scenario 1-8) mixed-model ANOVAs with repeated measures on the last factor and plotted the estimated marginal means. 21 2 (Objective demands: high vs. low) 9 2 (Subjective demands: high vs. low) 9 6 (Scenario) with repeated measures on the last factor. 22 Objective demands: F(1, 993) = 40.11, p \ .001, g p 2 = .039; subjective demands: F(1, 993) = 54.88, p \ .001, g p 2 = .052. 23 There was no interaction between objective and subjective demands, F(1, 993) = .22, p = .64, g p 2 \ .000. 
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123 more reason to follow the nonconsequentialist as compared to the consequentialist course of action. This calls into doubt premise (3) of the argument of OD insofar we found no widespread intuition concerning the unreasonable nature of some consequentialist demands.
In a next step, we included Question 3 (concerning the judgment of what morality demands one to do) in the picture. In a parallel analysis to that conducted for Question 2, Figure 3 shows that variations in objective and subjective demands do not only influence assessments of reason but also the moral judgment itself. 24 That is to say, if demands are objectively or subjectively high, people are less likely to believe that the consequentialist course of action is prescribed by morality (compared to structurally identical but less demanding situations).
The divergence between responses to Question 2 and Question 3 led to a more restrictive analysis. The idea, recall, is that if the answers to Questions 2 and 3 differ in a particular way, namely, consequentialist demands are found unreasonable but are seen as being demanded by morality, the intuition concerning the unreasonable nature of the demands (Question 2) does not support OD. In the present case, this was easily quantifiable: What we did was to check, as the only constellation of answers that clearly supports OD, the percentage of those who found the consequentialist requirement not only unreasonably demanding, but also not demanded by morality.
This restrictive analysis again revealed some support for Hypothesis 1: increases in subjective (but not objective) demands led to higher levels of dissent with consequentialism. 25 More important, however, when only taking into account those patterns of replies that are fully consistent with OD, the absolute level of dissent with consequentialism dropped substantially from the unrestricted analysis. On average across all scenarios, even in the most demanding condition less than 29% of our respondents gave replies that fully conformed to what proponents of OD would have to expect (see Figure 4) . That is to say, even of those (in the most demanding condition) who thought that they did not have decisive reason to follow consequentialist demands, nearly half thought that the course of action demanded by consequentialism was what morality required them to do. A possible -and in our eyes probable -explanation of this finding is that, while subscribing to a consequentialist morality, they do not consider consequentialist reasons to override non-moral reasons for action (at least not in principle).
Finally, we investigated Hypothesis 3 concerning the role that formal education plays in the intuition supporting OD. To do so, we included education in the analysis. 26 As far as Question 2 was concerned, there was some evidence for a systematic influence of education on the overall assessment of reasons. On average across all conditions, those with low levels of formal education were marginally more likely to dissent with consequentialist requirements than those with medium or 24 Objective demands: F(1, 994) = 10.71, p = .001, g p 2 = .011; subjective demands: F(1, 994) = 27.55, p \ .001, g p 2 = .027. 25 Objective demands: F(1, 994) = 1.23, p = .268, g p 2 = .001; subjective demands: F(1, 994) = 4.07, p = .044, g p 2 = .004. Percentage of nonconsequentialist answers to the overall assessment of reasons relevant to the decision averaged across the six scenarios for each level of objective and subjective demands. This restrictive analysis is limited to those who reported that (a) they had no decisive reason to follow the consequentialist demands and (b) the consequentialist course of action was not demanded by morality.
high levels of formal schooling. 27 However, the influence of education was not extremely strong: Averaging across the six scenarios, dissent with consequentialism remained below 57% in all groups even in the highest demand level. Thus, there was no evidence that the intuition supporting OD occurs in its expected form at least in certain strata of the population ( Figure 5 ).
General Discussion
Taken together, we suggest that our representative study leads to three key conclusions. 28 First, in relation to Hypothesis 1, the more severe the requirements made by consequentialism, the less reason people intuit having for following these requirements. Second, concerning Hypothesis 2, despite this sensitivity to consequentialist demands, the absolute level of dissent with consequentialism is not such that one would talk of a widespread OD-intuition. 29 This holds for the less restrictive analysis in which we solely focused on judgments of reasonableness, but is even more applicable when placing more severe constraints on respondents' patterns of answers (namely that they not only considered the consequentialist course of action as unreasonable but also as not demanded by morality). In this more restrictive analysis, the percentages were even lower, calling the validity of OD further into question.
The large sample of the current study also allowed us to investigate whether intuitions differed between participants with different characteristics (as Hypothesis 3 predicted). Against the backdrop of a growing literature on the connection between moral reasoning and consequentialism 30 that states that consequentialist judgments rely on ''cognitive'' reasoning processes (as compared to deontological judgments which supposedly are more strongly driven by emotional responses), we proposed that less highly educated people would be more likely to have the intuition supporting OD. This was indeed true. People with lower levels of formal education were less likely to report that an overall assessment of reasons would guide them to the consequentialist course of action. However, although this effect was statistically significant and is relevant to discussions concerning the role of moral reasoning in consequentialist moral judgments, the magnitude of the effect was not such that it is likely to salvage the case for OD. There is no group in the population (at least not 27 Main effect of education: F(2, 947) = 3.49, p = .031, g p 2 = .007. Dissent M Low = 44.9%; M Medium = 40.1%; M High = 40.0%. Post hoc tests (Bonferroni) revealed marginally significant differences between those with low formal education and the two other groups. 28 These partly overlap with the conclusions of our 'Overdemanding Consequentialism?'. However, the superior quality of the present study lends more credibility to our initial findings and the large sample also allowed us to investigate the moderation of our findings by level of formal education (Hypothesis 3). 29 This is admittedly a question of numbers, but other empirical research found agreement of around 90% of respondents, whereas in our studies the highest such number we can quote is 62%. 30 one that can be identified by formal level of education) that consistently reports the intuition supporting OD.
Of course, before accepting these conclusions, one may raise a number of critical points about this research: First, there is the issue of the status of intuitions in moral philosophy. How can intuitions constrain normative moral theories? Second, even if intuitions are relevant in moral philosophising, how can we know about them and is the particular study presented suited to revealing them? Third, given the oftenobserved variation in intuitions (more precisely, the variation in empirical observations that claim to correspond with intuitions), there is an issue of whether we need to specify whose intuitions should be assessed. Is a particular qualification needed to have the ''right'' moral intuitions? Finally, fourth, one may have more specific methodological qualms with the testing of our hypotheses. Even supposing that the prior three issues were resolved, do our studies lead to the conclusions that we draw from them? In the following, we will respond to each of these challenges by pointing out why we answer all of them in the affirmative, but also identifying areas that are prior to or outside of the scope of the present article and areas that our research does not fully address.
Start with the first issue: the use of intuitions in philosophy. The concept of an intuition reflects the idea that there are -practical, theoretical, moral etc. -truths and that people arrive at these truths not primarily through a process of reflection and reasoning, but rather by a more immediate process somewhat akin to perception. Hence the significance of intuitions in philosophy: they matter because they are taken to have evidential value. 31 Like observations in science, intuitions are the raw data that competing philosophical theories should at least try to accommodate, and if empirical research uncovers these intuitions, this is a result that should not be ignored without thorough consideration. Of course, just as almost anything else, the role of intuitions in moral philosophy can be disputed. Scepticism about the evidential value of intuitions can be based on ontological, epistemological, or evolutionary grounds. 32 However, this debate concerning the status of intuitions is beyond the scope of the present article. More than that: anti-scepticism about the evidential value of intuitions is already presupposed by what we are concerned with here. As we have shown in the introduction, OD includes (and has to include) as a critical premise an empirical claim concerning the existence of a certain intuition that supposedly constrains consequentialist moral theories. If one questions the role of intuitions in moral philosophy, one therefore rejects OD on a basis other than premise (3), which is the one we focus on. Thus, the so-called strategy of extremism defending consequentialism against OD can be supported by rejecting that intuitions have evidential value. But, of course, such an approach is itself contested and it is not our aim in this paper to provide it with support.
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Turn to the second issue of whether there is an adequate procedure to learn about people's intuitions and whether we have implemented such a procedure. Detecting intuitions is no easy task, partly because, and this is related to the above problematic, it is far from clear what intuitions are. In addition, it can be pointed out that our research into intuitions simply takes stated opinions at face-value and, the objection goes, it is far from clear that those opinions do indeed qualify as intuitions. We admit to this being a problem. However, this problem does not apply to us alone. Indeed we suggest that experimental philosophy can be, should be, and is continuously challenged on the grounds of whether it really is able to elicit and observe people's relevant intuitions. If one considers it to be impossible in principle to learn what moral intuitions people have, this applies to all empirical research on intuitions. In this case all empirical research, of this type, is doomed to failure in philosophy, and ours, we admit, would be no exception. 31 See some of the essays in Truth and Realism, (Oxford: Clarendon, 2006). It can be pointed out, though, that we do not distinguish two different notions of intuitions that seem to be in use: the less demanding notion understands intuitions as the content of untutored common-sense or folk morality, the more demanding and technical notion that we also use in this article, considers intuitions as a sort of immediate cognition. Supposing that these two notions exist, two points in response: First, we doubt that we can indeed make use of the less demanding notion because the epistemological status of such intuitions is unclear at best. Second, by opting for the more demanding notion, we aim to strengthen the implications of our discussion. However, if one thinks that such knowledge is possible in principle, the search for intuitions becomes a question of degree -with its success determined by the quality of the experimental design and the specific procedure of the study. What we want to argue here then is that we have gone to considerable lengths to investigate intuitions in a way that -given the state of knowledge about intuitions and the currently available procedures -offers us a good chance that we do at least as good as others in identifying intuitions. In particular, we have taken great care in designing our questions such that we can differentiate between people's assessment of reasons within a situation, their moral beliefs, and their behaviour or behavioural intentions. Further, by using different procedures on different occasions and finding highly similar patterns of results across both of them, we have shown that the intuitions we elicit are not dependent on the particular format of the study. 34 In our view, such triangulation across different assessment procedures is key to identifying intuitions. If a particular finding remains stable under different circumstances, this is a strong hint, we would argue, that the finding is indicative of an intuition rather than a variable surface opinion. Such an approach should be developed more fully in the future and we will outline some initial ideas about it in the subsequent section.
The third critical issue concerns our sample of respondents. Even if the methodology is adequate, it goes, the variation in the intuitions we observe may be due to us examining the wrong people. Indeed, there seem to be robust individual differences in moral intuitions. 35 On this basis, one could, for example, make a distinction between folk intuitions -the ones we deal with -and expert (philosophers') intuitions, hold that only the latter count, and that they areperhaps, uniformly -on the side of OD. However, given the ongoing philosophical debate about OD, it is unlikely that the latter claim holds. Also, it has been argued and found that philosophers' intuitions are susceptible to much the same biases, distortions, and instabilities as lay people's intuitions. 36 Having said this, we consider this objection to be at least in part an empirical matter and are hoping to run similar studies with philosophers as respondents. At this stage, it seems an open debate whose intuitions matter: those of the experts, those of lay people, or, perhaps, any idiosyncratic intuition? 37 We have tested one possible answer to this question, namely, that formal level of education is relevant in defining a group of people that consistently holds the OD-intuition, but found our results inconclusive. In this paper we cannot venture beyond this point; therefore, for the moment, we settle with the provisional conclusion that there is at least as much argument speaking in favour of 34 In this paper we present one study, but in our 'Overdemanding Consequentialism?' we present the results of three further studies: two scenario studies and a third experimental game in which participants had to make real decisions with real consequences. For further details on these studies see footnotes 40 and 41. investigating folk intuitions as any other intuitions of a defined group of people. However, in ending our paper, we will put forward some ideas on how to handle this problematic in another way by attributing virtue a role in our proposed experimental methodology.
Let us finally turn to concerns about the particularities of our argumentation. One can make several charges at this point. First, one might ask: could it be that the scenarios are so unrealistic and construed that people more easily give 'desirable' answers than in complex real life settings where the influence of one's own actions on the world are less clear and all-or-nothing affairs? Alternatively, second, the objection could be: since Hypothesis 1 is confirmed, that is, we established that increasing demands lead to increasing dissent with consequentialism, we likely would also observe a confirmation of Hypothesis 2 if we considered sufficiently extreme situations. Finally, third, we speak in terms of percentages; however, the objection goes, the empirical premise of OD should be uniformly true (or false) throughout the population.
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Let us proceed in order. The first and the second objection pull in opposite directions, hence it is hard to see how they could be advocated together. Considering them individually, the first objection appears unconvincing to us since we do not find our scenarios unrealistic, certainly not when they are compared to other thought experiments in philosophy. Besides, elsewhere we have presented results of an experiment that is more realistic and supports our conclusion in this paper. 39 To the second objection our primary response is that the force of OD comes from situations that are well embedded in our everyday practice. 40 Concerning situations that more much more extreme and are accordingly very unlikely to occur, further arguments would be needed to show why such cases would provide adequate basis for an objection that is not conceptual or metaphysical in nature. The third objection we would like to dwell upon a bit further in ending this section.
Our initial reaction is that although philosophical 'purity' might require such a uniform result, in practice striving for it is a doomed enterprise, when it comes to the testing of folk intuitions. Therefore, when speaking of the existence of an intuition in the case under investigation, namely as part of an argument against consequentialism, we decided to follow a statistical approach: for the intuition to be 38 Of course this is only an objection in one respect (namely, that concerning our methodology). In another, that concerning our conclusion, it supports our position: since if uniformity was a sensible requirement, our results would definitely refute OD (not just put its empirical premise into doubt, as we prefer to say). 39 In our 'Overdemanding Consequentialism?', we have presented the results of an experimental game. The goal of this study was to create an actual decision situation with real-life monetary consequences. This was done to investigate the OD-intuition while avoiding the possible adverse effects of the ''as if''-character of imaginary scenarios. To do so, we adapted a paradigm previously used in behavioural economics: Participants divided a certain sum (€100) between themselves and the vaccination program of the United Nations Children's Fund (UNICEF) benefiting children in developing countries. Participants knew that for one randomly determined participant, this choice would be implemented in real. 40 As a secondary response, we note that in a small follow-up study, which also appears in our paper 'Overdemanding Consequentialism?', we affirmed that results that are reported in this paper are largely parallel in cases that have been introduced in the philosophical literature to illustrate the gist of OD. The examples we used were taken from Bykvist, Utilitarianism, pp. 98-99, and Mulgan, Understanding Utilitarianism, pp. 95-96. useful (and reliable as evidence), it is not enough if only few people have it. It should be shared by a strong majority. 41 Hence the question is whether this statistical approach is legitimate.
We do think so: percentages matter. On the one hand, intuitive objections like OD appeal to those who have the intuitions in question. Hence the more people have the intuition, the more persuasive the given objection is. On the other hand, as we saw, intuitions are not merely devices of persuasion but have justificatory power: they have the potential to establish the validity of a conclusion because, say, they serve as evidence for the truth of this conclusion. In the absence of any reasonable expectation that we can find uniformity -rejection or acceptance -in people's intuitions, percentages come to play a crucial role. To put it simply: the more people have the intuition in question, the more likely it is that they are getting things right and the validity of the objection can be established. But again: we do not claim that we refute the idea that there exists an OD-intuition. What we claim is that our results provide ground to doubt the existence of this intuition and that there at least seem to be some relevant situations and samples in which it does not clearly reveal itself. Thus, our claim is that our studies challenge proponents of OD to specify the conditions under which the relevant intuition will be apparent.
A New Methodology?
In this paper we have discussed the empirical premise of what we called the Overdemandingness Objection. The premise claims that certain demands of consequentialism are such that, intuitively, we do not have decisive reason to meet them. In a scenario study that was designed to be representative of the German population we have put this claim under empirical scrutiny and found that there is reason to doubt its truth. This study, however, was limited in a number of ways as has become clear in the above discussion. So the question is: where can we go from here?
We hold that experimental philosophy must strive to become better in gauging intuitions. This requires methodological innovations. The indispensable first step for such innovation is a good account of intuitions. We propose to conceptualise intuitions by focusing on three of their features. 42 They are immediate, in that they occur ''quickly, effortlessly, and automatically, such that the outcome but not the process is accessible to consciousness.'' 43 They are also non-inferential: they do not 41 As pointed out in the beginning of this section (footnote 30), we are far from being alone with this statistical approach. 42 This might be an overly demanding account of intuitions. To illustrate: philosophers put emphasis on lack of inference and sometimes stability, whereas psychologists tend to single out immediacy as an essential characteristic of intuitions. There is thus some work to be done to see whether all three characteristics are needed. In these final remarks, however, we do not want to -and cannot -settle these substantial questions. 43 follow inferentially from some moral theory or principle. 44 Finally, they are stable: they are those immediate and non-inferential responses of the agent that, so to speak, withstand the test of reflection, i.e., a competent speaker would retain them under sufficiently ideal conditions, such as when the speaker is not biased. 45 Once this account of intuition is at hand, one can start building a methodology for identifying them.
Here the challenge is to develop a methodology that can test all three characteristics without eliminating any of them. While there are well-rehearsed techniques in social psychology to test immediacy, 46 testing lack of inference usually relies on testing immediacy, which is not satisfactory (since there is no intimate relation between immediacy and lack of inference). Instead, we propose to invoke emotions at this stage. If perceptual theorists of emotion are right, emotions can provide us with non-inferential knowledge of (moral) propositions. 47 Hence if experimental research can involve the study of emotions in (moral) decision situations, in ways that check elicited 'intuition-candidates' against the relevant emotional responses, we could get a good test for the noninferential character of intuitions. 48 Finally, the stability of the judgments invoked in the first two phases, can be tested with methods that engage conscious, analytical-rational mental processes to further examine whether the spontaneous, non-inferential judgments stand the 'test of reflection' and therefore acquire the status of intuitions.
A further question the new methodology has to answer has been touched upon earlier. As we noted, it is not clear whose intuitions should be taken seriously: the layman's, the expert's, the philosopher's or any one individual intuition alone? We hold that the best approach would be to identify quality criteria for intuitions. These criteria could tell us something about an intuition's justifying power, i.e. its potential to be used as evidence of (moral) truth. A possible starting point is to gauge an intuition's justifying power by appeal to the bearer of the intuition, the intuitor. Just as there is general agreement that a colour-blind person is not a good informant when it comes to the description of colour differences, some people might lack the individual prerequisites for correct moral intuitions (or to have the correct intuitions with a high probability). Put positively, some people might be particularly apt intuitors. 49 More specifically, we propose to differentiate the justifying power of intuitions using a virtue ethics approach. The two major themes of such an approach revolve around moral character and moral education. Thus, these themes relate to the questions 'What characteristics does someone necessarily have to possess to be considered a moral person?' and 'How can a person acquire moral character?' Despite the apparent focus on the individual moral agent, Rosalind Hursthouse has argued that a virtue ethics approach focusing on moral character can also provide specific action guidance. 50 The question then becomes how a virtuous agenthowever virtues are understood -has moral knowledge of what constitutes right action. In line with the intuition-centred approach adopted throughout this proposal, the answer, we suggest, lies in the virtuous agent having true moral intuitions. The virtuous person must be a virtuous intuitor. Our proposal is that what constitutes a virtue and the truth assigned to moral intuitions about specific actions stand in a close relationship, such that moral agents will assign differing justificatory power to intuitions depending on whether they believe the intuitor possesses a virtue (and vice versa).
It is, no doubt, a notoriously difficult matter to give an account of the virtues one is looking for in a way that avoids collapsing back into circularity (because to understand what virtues are, there is danger that one (also) has to make use of one's intuitions about what is good and bad). However, what the above does, at a minimum, is give us a theory concerning the relationship between two kinds of intuitions which we label action-intuitions (i.e., intuitions about the moral value of specific actions) and virtue-intuitions (i.e., intuitions about which character traits constitute moral virtues). 51 Although the distinction between action-intuitions and virtue-intuitions will not directly lead us to an account of which/whose intuitions to trust, it offers us the possibility of triangulation as a method to assess the consistency of intuitions across the domains of virtue and action. If intuiting is indeed based on a single competence then intuitions concerning actions and concerning virtues should be consistent. If they are not, this will, all else being equal, shed doubt on the justifying power of such intuitions. The next step of this part of our proposed methodology would be to bring emotions into the equation. Once again, perceptual theories of emotion can be of help here. However, the link between emotions and intuitions is worked out in more detail than the relationship between virtues and either of the other two. This part of the proposed methodology should therefore tell us not only how virtue-intuitions and action-intuitions are related but also by detailing how emotions, as a further source of information, can help in the triangulation process. In our context this would mean that it would be fair to judge the justifying power of the OD-intuition as reduced not only if the intuitor simultaneously holds an incompatible virtueintuition, but also (over and above this) if s/he experiences emotions that are not in line with the intuition underlying OD.
These are, of course, only sketchy remarks. Nevertheless, we believe that the proposed methodological approach to detecting intuitions and establishing their justifying power positively transcends the strong reliance of research in experimental philosophy and moral psychology on self-reports of (moral) judgments. The suggested multi-method approach would therefore increase our understanding of the intuitive processes involved in judging the overdemandingness of consequentialist requirements in particular and in making (moral) judgments more generally. And to achieve this would already significantly advance empirical research responding to philosophical challenges within philosophy and beyond.
